MbIM YBENUYNTL BEPOATHOCTb MPABUMBHOMO PELUEeHUs, MOryT CYLLECTBEHHO MOBbLICUTb
0B6OCHOBAHHOCTb 1 KOPPEKTHOCTb pe3ynbTaToB aHanusa.

Takum obpasom, Ans BCECTOPOHHEN OLEHKN WHBECTMLMOHHBIX NMPOEKTOB LIEeneco-
obpas3Ho Mcnonb3oBaTh BCE PAaCCMOTPEHHbIE METOAbI, T.K. KaXAbl U3 HAX AaeT OOMOSHK-
TENbHYK MONE3Hyl WHGOPMALMIO, Heobxoaumytko Ons MPUHATUA KOHEYHOro pelue-
HUS.OKOHOMMYEeCcKasi oueHka 3(P(EKTMBHOCTN MPOEKTAa MMEET OCHOBHOE 3HaYeHue npwu
BblbOpe BapmaHTa KanuTanoBrioXeHus n ero obocHoBaHus. OHa BbipaXkaeTcsi B BO3Me-
LLEHUN BIIOXEHHbBIX B MPOEKT CPEACTB M MONyyYyeHuu npubbinn B Xo4e ero peanuaauuu.
Ecnun npoekT He rapaHTMpyeT Bo3BpaTa CPeACTB, BMOXEHHbLIX B HEro, Nony4yeHnsa npubbi-
nn, obecneuymBatoLen peHTabenbHOCTb BAOXKEHUIA, NX OKYyNnaemMocTu B npuemMnembix Ang
npeanpuaTmMs Cpokax, OH He NPUHUMAETCS K peanusauumn.
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Neuromarketing in branding: effective instrument of management of consciousness
and behavior
AHHOTauusA. B cmambe paccmMompeH HelpomMapKemuHa 8 Kayecmee UHCMpPYMeH-
ma npoodsuxeHusi bpeHOa u bopmMupo8aHUsi JI05I/IbHO20 OMHOWEHUsT MOoKyrnamess K

170



bpeHdy, a makxe rpoaHanu3upoeaHbl ocobeHHocmu HelpoMapKkemuHaa, Komopble o-
3807151F0M CMUMYyiupo8ams J100el K CO8EPLUEHU MOKYIKU.

Abstract. In article deals neuromarketing as the instrument of advance of a brand
and formation of the loyal relation of the buyer to a brand is considered, and also features
of neuromarketing which allow to stimulate people to purchase commission.

KnroueBble cnoBa: mMapkemuHe, HelpomapkemuHe, bpeHOuHe, 6peHO, so3delicm-
sue Ha nompebumers, npoosu)xxeHue mMmoesapos8

Keywords: marketing, neuromarketing, branding, brand, impact on the consumer,
advance of goods

TecHO ¢ TpagUUMOHHBIM MapKETMHIOM MAYT COBEPLUEHHO HOBbIE TEXHOMOMMN U3Y-
YyeHust noTpebutensa n cnocoboB Bo3aencTBUS Ha Hero. OAHMM N3 TakMX COBPEMEHHbIX
noaxonoB SIBNSETCA HEMPOMAPKETUHT, 3aHUMAKOLNNCS N3yvyeHnemM noTpebuTensckoro no-
BeAEeHUs (MbILLNEHWSs, NaMATU, SMOLMOHANbHOW peakuun 1 T.4) C NPUMEHEHNEM WHCTPY-
MEHTapua HeMpPOHayk.

Mo 6peHaANHIOM NOHMMAETCH KOMMIIEKC MApPKETUHIOBbLIX MEPONPUATUI U AENCTBUI
Nno CO34aHuI0 AONTOCPOYHOro NpeanodYTeHns notTpebuTtenen ToBapy Unu ycnyru onpege-
NeHHon komnaHuu [3]. bpeHamHr ocyuwlecTBnseTca B nNpoLecce crneumanbHbIX BO34eNCT-
BUMA KOMMNIIEKCA MapPKETUHIOBbIX KOMMYHMKaLMI: peKnamMHbIX obpalleHnin, TOBapHOro 3Ha-
Ka, TOProBoN Mapku, yNnakoBK/, MO3BOSIAOLLINX BblAENUTb TOBApP Cpean TOBApPOB KOHKYPEH-
TOB W NOBMUATb Ha BbIOOp NOTpebuTens B nonb3dy gaHHOro Toeapa [5]. MapkeTuHrosble
KOMMYHMKaLMK UrpatoT 60nbLUyo pofib B CO34aHMKM M NPOABMXEHUM BpeHaa, NMOCKONbKY C
NOMOLLbID HUX dopMUpyoTCa Tpebyemble accoumaumm y noTpedbuTtenem ¢ KOHKPETHOWM
MapKoWn.

«[MoyTn BCe, YTO BMAMSIET Ha TO, YTO Mbl FOBOPUM M AeNnaem, MPOUCXOOUT HUXe
YPOBHS CO3HaHus. BoT novemy TpebytoTca HOBble MeTOAbl, HeobxoaMMble ONsi NMPOHUKHO-
BEHWSI O HEOCO3HABAEMbIX MbICIEN U 3HAHWUIA, U NONTYYEHUS TOrO, O YEM fOON He 3HaKT
N He OoragblBalOTCA Ha YPOBHE CO3HaHMS, HO HA CaMOM Jerie — OHM 3TO 3HatT». ABTOP
3TOro BbICKa3blBaHWUA, npodpeccop [k.3anbTmaH, paspabotan metamopdHyto MoAesb,
OonblLUe U3BECTHYHIO KaK TeXHUKa nssnedeHna metacgop 3anbtMmana (ZMET). 3akntovaeTcs
AaHHasi MeToauka B U3ydeHun noaco3HaHusa venoseka (notpebutensi) npu nomMowm no-
A06paHHbIX KAPTUHOK, BbI3bIBAOLLMX AMOLIMOHANbHYO peakumio n obpasbl-meTtadophbl, KO-
TOpble B CBOK O4Yepenb CTUMYIMPYIOT NOKYMNKY. 3T 0bpasbl CTAaHOBATCH OCHOBOW rpadu-
K/ peknamMHbIX pornikoB. [lpolle roBops, npaBuibHO NogobpaHHbIe KapTUHKM CMOCOOHbI
BbI3BaTb XefNaHue y YernoBeka COBepLUNTb ONpeaeneHHyo NOoKynKy. Takasa MeToavka npu-
obpena 6onbLUyld NONYNAPHOCTb U YXXe UCNONb3yeTcs KPYnHbIMKU OpeHaamu, Hanpumep,
Coca-Cola, General Motors, Nestle, Proctor & Gamble. B Poccun HerpomapKkeTUHroBble
nccnegoBaHnsl yYUTbIBAKOTCA TakMMu KOMnaHusamuy, kak Faberlic, Bopxxomun, Takke Begy-
LMK onepaTopammn COTOBOW CBS3MW.

HenpoMapKeTUHI OTOXAECTBASOT C CEHCOPHbIM MapPKETUHIOM, NOCKOJSIbKY BCE BOC-
npusTMe ToBapa, ero uBeT, nsobpaxeHue, apomaT 1 3ByKOBOE COMPOBOXAEHUE OCYyLLECT-
BNSeTCH Yepes npouecchbl, Usydaemble B HempomapkeTuHre [4].

Tak, Bu3yanbHbI MepYaHA4an3vHI akLUEHTMPYET BHUMAHNE Ha 3pUTESNIbHOM BOCMpPU-
ATMM noTpebutenem ToBapa onpegeneHHoro 6penga. CyTb BU3yanbHOro mepyangansnt-
ra 3aknoyaeTcs B MraHMpOBaHWW TOProBOro 3ana, Bedb MNpPaBUIIbHOE pacronioXeHue

npoaykuun noseondeT 6bICTPO NpuBNeYb BHUMaHWE nokynatenem Kk HoBoMmy OpeHay u
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co3faTb NOTPEBHOCTL B COBEPLUEHMM MOKYMKU. 3aMaHyMBasi U Ka4eCTBEHHO pa3spaboTtaH-
Has BblKraZka TOBApOB rapaHTUpyeT TOProBoMy Npeanpusituio npmbbinb, a Npon3BoauTe-
Mo - yBENNYEeHne KONmM4yecTBa NOSANbHbIX NMOKMNOHHMKOB Mapku. CTOUT OTMETUTb, YTO Ha
CEroAHsWHNA OeHb AaHHbIM BUAO MepYyaHOan3uHra aBnsieTcs NonynsipHbIM Cpeam MHOTUX
OpeHOoB, Tak, Hanpumep, KomnaHnsa Reebok Tpatut Gonee yeTBepTV CpeacTB, NpegHa-
3HAYeHHbIX OS5 peKnamMbl, Ha BU3yasibHbIM MepyYyaHaansnHr. B Poccun Takon MHCTPYMEHT
HaxoAMTCs Ha CTaguu CTaHoBreHus [2].

HoBbIM HanpaBneHneM cynTaeTcsl 3ByKOBOW BpeHauHr. 3BYKOB CyLLIECTBYET OrpoM-
HOe MHOXEeCTBO, rofioca, 3BYKW XXMBOW MPUpoabl, My3blka pasfnunyHbIX XXaHpoB. Bce nioan
BOCMNPUHMMAIOT 3BYKM HE3ABUCUMMO OT TOrO, XerakT OHU 3TOr0 UM HET, Mbl MOXEM He CO-
BepLUaTb aKTUBHbIE OENCTBUS, YTOObI YTO-TO ychnbiwaTb. 3BYKM CUNBbHO BIIMAKOT Ha 4Yeno-
Beka. 3BYykM CNOCOOHbI hopMMpoBaThb Halle HacTpoeHue, Bbi3blBaTb OnpeaefieHHble BOC-
NOMUHAHNSA, YTO HECOMHEHHO JOMKHO UCnosib3oBaTbCs B 6peHamHre. CoBpeMeHHbIe KOM-
NaHUM akTMBHO Hayanu BHEAPATb 3BYKOBOMW GpeHaur. BOT TONMbKO HECKOMbKO NMpMMeEpPOB
yOa4yHOro MCNonib3oBaHusa 3ByKa: MKUHM Intel, dpasa McDonald’s «I'm loving it»,
noanb Yahoo, 3Bykn komnbtoTepoB Macintosh ot Apple, puHrton Nokia. [JaHHble 6peHabl
obnapatoT coBCTBEHHOM 3BYKOBOW WAEHTUYHOCTBIO, WIMW, MOXHO CKasaTb, NpUCYyLLen
TONbKO MM YacTbio BpeHaa.

Pa3HOBMAOHOCTLIO HEMpOMapKeTUHra Takke ABNAeTCS apoOMaMapKeTUHr. OTO Tex-
HONOMMSA, KOTOpas MCNONb3yeT pasfnunyHble apomaTbl ANA BAWSHUS Ha MNOBeAEeHYecKue
hakTopbl YenoBeka. B yem ocoBeHHOCTM Takoro MapkeTUHra 1 kakue nntocbl gnsa dpeHaa
B €ro ucnonb3oBaHnn? B nepByto ovepenb, YENOBEK YCTPOEH Tak, YTO 3anaxu Bbi3biBalOT
y Hero accoumaumMm u BOCMOMWHaHUSA, 3TO U UCNONb3yeTcs B GpeHAnHre. YHMKanbHbIN
apomaT Kakoro-nmbo 6peHga no3BONsET yBENMYUTL CTEMNEHb y3HaBaeMocTu GpeHaa, a
Takke hopmupyeT NosiNbHOCTb KNMEHTOB. NMpnuMepoB NpMMeHeHus apomabpeHanHra Mo-
XeT ObITb, BO-NEPBbIX, UCMOMb30BaHME YHUKANbHOMO apomMara Afisi Camoro NnoMeLLEHNS,
roe npegcraeT ToBap neped rnasamu nocetutens. Tak, CTaTUCTUKa Mara3uHoB Tezenis
CBMAETENbCTBYET O TOM, YTO MPOAaXu U y3HaBaeMoCTb OpeHOa yBenvymBarTCA B TOM
cny4yae, ecnv npogaxa TyaneTHOW BOAbl COMPOBOXAAETCA ee apoMaToM Mo BCceMmy 3arny.
Bo-BTOpbIX, apomaTu3aumsi ynakoBkM UM 3TUKETOK ToBapa. OAHOW KOMMaHWen u3 Tex,
YTO MPUMEHSIOT 3Ty TEXHOSOIMIO, ABMSAETCA KPYMHbIA NPON3BOAMTENb MOBUIBbHLIX Tene-
doHoB. OHM no6aBnsalT apoMart foToca, KOTOPbIA AAeT OLLYLIEHNE CBEXECTU U YyBCTBO
HOBM3HbI OT NOKYnkK. CambIiM ApKMM NpumMepoM GpeHaa, KOTOPbIN NONb3yeTca apoMara-
MU B NPOABMXEHUN CBOEro ToBapa, a crieqoBaTesibHO U B YCTAHOBNEHUM 3MOLVNOHAaNbHOM
CBsI3M CO CBOMMM nokynatensmu, cantaetcs Abercrombie & Fitch (6peng mogHom ogex-
abl).

[na atoro 6peHaa 6bina cos3gaHa TyaneTtHas Boga Fierce Kpuctodepom Jlagamu-
anem. lNpogasLbl MarasmHoOB KOMMaHUN, HAXOAALWNXCH B pasHbIX Toukax mupa (Bcero 360)
pacnpocTpaHunm 3TOT apomMaT B TOProBbIX NOMELLEeHUAX, YTOObl NoKynaTteny NPOHUKINCH
ayxom Abercrombie & Fitch n gyxom Fierce. Korga dpopmyna gaHHoro apomarta 6bina ne-
penoxeHa Ha TEXHOMOrMK HaHO-apoMaTtu3auumn (TexHonorns npeobpasoBaHus apoMaTtu-
YeCKOM XUAKOCTU B HAHO-4aCTUUbl, KOTOPblE PaBHOMEPHO HaMOSHSAKT BCE MOMELLEHUE),
nogHMMasCb Ha dTaX B TOProBoM LeHTpe, rae ectb Abercrombie & Fitch, nocetutenn
MOIMN 3apaHee 3HaTb, YTO 34€eCb eCTb 3TOT MarasuH. B nobom n3 MHoxecTBa mMarasnHoB
OpeHaa naxHeT opguHakoBo. byab OH B Hbro-l7lop|<e unn B Yukaro, nokynartesib
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Abercrombie & Fitch nony4yaet ogHu u Te e OLyLEeHNs, NOTOMY YTO YyBCTBYET BCE TOT
Xe apomar [1].

B Poccum apomabpeHOuHr He CToMNb pa3BUT, NOCKOSbKY penyTauums pacnpocTpaHe-
HWSA YHMKaNbHOro Ans KOHKpeTHoro 6peHaa apomara 6Gbina ncnopyeHa npMMeEHEHUEM He-
Ka4yeCTBEHHbIX TEXHOMOMM AO0CTaBkuM apomaTta. Ho ¢ pasBuTMEM HaHo-apoMaTmusauuu
NepcnekTuBbl NMPUMEHEHNS TEXHOMOTMMU MOTFYT 3HAYUTENbHO BbIpacTu. [1pUPOCT pbiHKa
apomMa-mapkeTuHra B Mupe coctaenseT npumepHo 60% B rog, 25% 6epeT Ha cebsa deLuH-
putenn. Apomat ABnseTcs OQHUM U3 NIEMEHTOB BOCNPUATUS MUpa, OAHUM U3 NyTen npu-
00OpeTeHns XM3HEHHO HeobxoauMmon MHpopmaumm ob okpyxarowem mupe. HacTtoswas
TEeHAEeHUMSA nokasbiBaeT, YTO B Bnukanwee BpeMsi apoMamapKeTMHr 3aMMeT n B Poccum
AOCTONHOE MEeCTO Cpean CpeacTB NPOABMKEHUSA NOObLIX MOAHbBIX 6peHaoB [1].

Taknum obpas3om, MOXHO cKasdaTb, YTO MApPKETUHrOBble MUCCreaoBaHUs, NPoOBeOEH-
Hble TPaaULUMOHHLIM 0Bpa3oM yxe He UMetoT Bbirioro adpdpekta. Bmecte ¢ aTuM noTpedu-
Tenu CTaHOBATCA BCe 6onee M3oLWpeHHbIMU B CBOEM NOBEAEHUN, NOITOMY Ha MyTU BbisiB-
NeHns nx peanbHblX NOTPEBHOCTEN BCTPEYATCH HEKOTOPbIE CIIOXHOCTU, Hanpumep, npu
NpoBeAEeHMN Pa3NUYHbIX ONPOCOB, OpraHM3auumn goKyc-rpynn u gpyrmx cnocobos. Hen-
POMapKeTUHr B NPOTUBOBEC KMACcCUYECKMM METOAaM MWCCredoBaHUS OTKPbIBAaeT HOBble
BO3MOXHOCTW U FOPU3OHTbI 41151 Pa3BUTUS.
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AHHOTaumsa. AkmyanbHocmb  uccrniedoeaHus  AlIK  ceodumcsi  pssOom
coepxxusarowjux ycriosul, obradarouux ecmecmeeHHyr, 3KOHOMUYECKYID, Hay4YHO-
mexHu4JeckKyto, coyuarsnbHyto Hamypy. CepbesHou rpobrnemou npedcmasrisiemcsi Hexeam-
Ka KeanuguuuposaHHoU ceslbCKoxo3saticmeeHHoU paboyel curbl U 3¢ghghekmusHocmu uc-
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